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Investment advisory services offered through Legacy Financial
Group, LLC, a Registered Investment Adviser. Past performance is no
guarantee of future returns. Investing involves risk and possible loss
of principal capital. Securities offered through Brokers International
Financial Services, LLC. Member SIPC. Legacy Financial Group and
Brokers International Financial Services are not affiliated companies.

How Much of Your Money Do You
Want Working For You? By Brian Hood, CFP , Partner
®

This newsletter contains general information that may not be suitable
for everyone. The information contained herein should not be
construed as personalized investment advice. Past performance is no
guarantee of future results. There is no guarantee that the views and
opinions expressed in this newsletter will come to pass. Investing in
the stock market involves gains and losses and may not be suitable
for all investors. Information presented herein is subject to change
without notice and should not be considered as a solicitation to buy or
sell any security.
Legacy Financial Group does not offer legal or tax advice. Please
consult the appropriate professional regarding your individual
circumstance.

We have all heard the cliche – “I want my
money working for me, not me working for my
money.” Sounds great! It even makes sense.
But why don’t we practice it?

Today, the retirement account is commonplace.
Very few employers do not offer them as an
option, and individuals can always do our own
via an IRA or Roth IRA.

We are seeing more and more people with large
sums of money in savings – way more than any
financial planning manual or guru will tell you
to have.

But, we don’t have an industry to train us for
our savings – like the retirement industry. We
know retirement accounts are for the long term.
That’s been beaten into our heads. And IRS
penalties keep reminding us if we try to spend
our money!

Why? Well, the reasons and excuses seem to
vary, but here are a few of the most common
we see:

Lunch & Learn with Legacy
Financial Group
My Financial Life: Money Matters –
A Webinar
Thursday, March 4, 2021, 11:00-12:00

Presenter: Scott Nelson, Financial Advisor
Without clarity and confidence, money can often be a source of
stress and anxiety. Money impacts nearly every aspect of our lives,
and getting it right takes planning.
Our goal is to not only help motivate you to take action in
your financial life, but also to equip you with practical tools and
resources to get started! Whether you are a beginner or on the
cusp of retirement, we'll cover important concepts and actionable
strategies to help you improve your financial future.

Report

Is Today a Good Day to Invest?
Thursday, May 6, 2021, 11:00-12:00

Presenter: Rachel Wood, AIF®, Partner
Market volatility makes some investors contemplate whether they
should pull out of the market, invest additional funds, or hit the pause
button to sit on the sidelines and wait for the best time to invest. Do
one of these reflect questions you are asking yourself today?
If you’re not convinced that now is a good time to invest,
consider some of the reasons that have kept investors from
investing in years past. Join us!

Register: lfgplanners.com/wp/events
There is no fee to register. Can’t make it, register and we’ll send
you a copy of the presentation. Feel free to share with others.

1. Not knowing you can invest outside of
your retirement plan
As humans, we are conditioned to a way of
thinking. The retirement industry has trained
us well.
• Max out our 401(k)
• Put $6,000 or $7,000 per year into our IRAs
• Dollar-cost average1
• Invest for the long term
• Don’t time the markets
All of these are good things.
(By the way, the retirement industry is not that
old. The 401(k) account wasn’t started until
the Revenue Act of 1978. The IRA was started
slightly before that in 1974, and you could put
15 percent of your income away – up to $1,500.)

Most of us view our savings as delayed
spending. For example, as kids, we are taught –
“Johnny save your money for the new bike.” At
least we used to be taught that, thanks to Mom
and Dad.
As opposed to the bike, it’s difficult for us to
visualize the savings and investments from
which we will live off the dividends and gains
– or at least we haven’t been taught that. Very
few Americans have investments outside of
their retirement accounts.
2. We don’t know how to invest in
anything outside of our retirement plan
Even investing within our retirement
accounts, we don’t realize what we are doing
as everything is handled for us. We picked
from a short list of options when we signed

up and haven’t looked at it since. In order to
become an investor outside of a retirement
plan, we must put real effort into learning and
developing skills and discipline – without our
Human Resources Department hounding us to
sign up.
3. Fear of losing our money
There is an assumption that a lot of people have
about investing called zero-sum gain. In order
for you to make money, someone else must lose
money. So, for every winner, there is an equal
loser. This may be true if we are gambling –
blackjack, poker, roulette. But, not true in the
investment world.
Case in point – The Dow Jones Industrial
Average2 (a measure of value) started the year
2000 at 10,737.99, then started the year 2020
at 28,538.44. Where did that difference come
from? Clearly not a zero-sum gain. The answer
is economic growth and inflation.
4. We don’t think we can ever get the
money back
“After I invest, I can’t ever get the money back
to spend it.” Investing in the market should
be considered a long-term strategy, but that
doesn’t mean you can never sell part or all of
your investment and withdraw it.

(continued on page 2)

Dollar cost averaging may help reduce per share cost through continuous investment in securities regardless of fluctuating prices and does not guarantee profitability nor can it protect from loss in a declining market.
The investor should consider his/her ability to continue investing through periods of low price levels.
2
Indices are unmanaged and investors cannot invest directly in an index. Unless otherwise noted, performance of indices do not account for any fees, commissions or other expenses that would be incurred. Returns do
not include reinvested dividends.
Definition: The Dow Jones Industrial Average (DJIA) is a price-weighted average of 30 actively traded “blue chip” stocks, primarily industrials, but includes financials and other service-oriented companies. The
components, which change from time to time, represent between 15% and 20% of the market value of NYSE stocks.
3
Diversification does not guarantee a profit or protect against a loss in a declining market. It is a method used to help manage investment risk.
4
Rebalancing/Reallocating can entail transaction costs and tax consequences that should be considered when determining a rebalancing/reallocation strategy.
1
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What are
your financial
questions?
Concerns we can help you address.
Creating and Growing Your Wealth
• How do I determine my financial priorities and what action steps are needed to help me
reach my goals?
• How much money do I need to retire and meet my short-term and long-term goals?
• What types of investments are appropriate for my specific situation and how much
should I position in each type?
• How do I keep track of how I am doing?
• How can I simplify management, reporting, tax returns, and paperwork?
• Am I taking full advantage of the benefits offered through my employer?
• How often should I review and update my investment plan?
• What are appropriate uses and levels of debt?
• Is a Roth IRA better for me or a traditional pre-tax IRA?
• Do I have the right advisors in place in all financial areas?
Enjoying Your Wealth
• What is my monthly income need?
• How much do my sources of income give me?
• What is a sustainable withdrawal on my portfolio?
• How can I take withdrawals from my portfolio and still stay within my desired income
tax bracket?
• What role should charitable giving play in my financial plan?
• What Social Security decisions and options do I need to address?
• What can I do to improve current or future cash flow?
• What should I do with excess cash flow?
• Which option should I choose on my defined benefit plan?
• How will IRA required minimum distributions impact my income tax situation?
Preserving Your Wealth
• How do I develop an estate plan that preserves my wealth for me and my heirs?
• Am I prepared for an unexpected financial crisis or family emergency?
• Have I addressed all of the risks to my financial health and prepared a plan for each one?
• How can I develop tax-efficient taxation strategies?
• Which risks should I insure against and how do I figure out the right amount, cost, and
company?
Let’s start the conversation. Give us a call today!
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Welcome to the Team!

How Much of Your
Money Do You Want
Working For You?
(continued from front cover)
5. It’s a bad time to invest
There is always a reason to not invest – the
market it too high, I don’t like the new
administration, we are due for a crash, etc.
One thing I think I can get away with saying is
– markets are guaranteed to keep crashing.
I started investing money for people in 1988,
shortly after “the Crash of 1987” – Black
Monday. The Dow fell 22.6%. Before the crash,
the Dow was at 5,054.
Was it a bad time to invest? Short term, yes,
it was. Did you lose money? Only if you sold.
And today (January 2021), the Dow is over
30,000 and has crashed many more times – and
will continue to in the future.
We are always in a state of waiting for the next
crash. Can we do anything about it? Of course,
we can. We can dollar-cost average, diversify3,
rebalance4 our portfolios, and make sure we
have ample cash reserve (just not too much.)
Conclusion
I think we all know the answers to the five
issues, as we are forced to address them. But
they all create roadblocks in our minds on our
path to becoming wealthy.
So, what is the correct answer to “How much
of your money do you want working for you?”
The answer should be “All of it!” - after our
cash balance needs are met.
How much cash reserve should you keep? The
textbooks say six to nine months of expenses.
Let’s be conservative and keep 12 months.
Now, let’s add in short-term savings goals –
such as buying a $40,000 car next year. (Yes,
people do pay cash for cars.) Or a known
kitchen remodel. And the list goes on. But these
all need to be added to the number.
I challenge all of you to work through the math;
and I will bet the savers out there are sitting on
too much savings. Put the money to work!

Michael Reysack
Relationship Manager

Katie Albrecht

Administrative Assistant

Madison Nelson

A finance graduate from Creighton's
Heider College of Business in Omaha,
Nebraska, Michael joined Legacy in 2020
as a Relationship Manager. His focus is on
conducting analysis and research to ensure
our advisors and clients have the important
information needed to make educated
decisions. Michael strives each day to bring
care and quality to his relationships with
Legacy Financial Group clients.

With a Master’s Degree in Business
Administration and Bachelor Degree in
Liberal Studies from Iowa State University,
Katie joined the Legacy Financial Group
team in January 2021 as an Administrative
Assistant. Katie believes customer service
is all important, and she strives daily to
ensure clients are welcome and comfortable
in connecting with our team. And one other
thing – Go, Cyclones!

A Geography major from University of
Missouri in Columbia, MO, Maddy joined
Legacy Financial Group as an Administrative
Assistant in January 2021. New to the finance
world, she is eager to learn the trade and
excited to be part of the Legacy team.

Promoted!

Administrative Assistant

Happy Retirement!

Congratulations,
Kylee De Boer

Congratulations,
Wyatt

Kylee has recently been promoted to Client Services
Specialist. She started as a Receptionist for Legacy
Financial Group on June, 2020, then quickly moving
into an Administrative Assistant role. She then began
taking on additional tasks, and continues to go above
and beyond in whatever is asked of her. We are very
proud of you, Kylee, and congratulations!

Wyatt closed his career of over
45 years in the financial industry
in December. We wish Wyatt and
his wife, Sarah, well on their new
adventures.

Congratulations,
Judi
Judi White also retired from her
receptionist role at Legacy Financial
Group. Best wishes to her and her
husband, Ron, as they spend more time
with family and friends.

CONNECT WITH US!
Legacy Financial
Group

LFGplanners

Sign up for our monthly e-newsletter by
emailing Info@LFGplanners.com.

